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E N G A G E M E N T

PA S S I O N + H U M O R + E X P E R T I S E
Communication is a bridge.
When it works, things run smoothly. When it’s broken, productivity suffers.
David can help with that.

ENGAGING CLIENTS AND STAFF
David will give you useful new ways to increase sales, engage associates,
strengthen leadership collaboration, and much more. With his characteristic
humor he’ll illuminate the secrets of presenting complex material with the ease
of a conversation and how to use voice and body to get twice the results from
half the words. He’ll motivate you to bridge technical comprehension gaps by
using images, and show you how to use your own stories as a powerful tool.

PERSONALIZING THE BRAND
David motivates the audience to be ambassadors of their company by identifying
the company’s key branding messages and transforming them into spoken
language,
He’ll inspire attendees to make a personal connection to the
company’s identity that can be communicated simply. He works with the group
to find the personal stories that capture the essence of the company’s identity and
to keep the stories powerful every time they’re told. David goes far beyond the
“elevator pitch,” giving attendees tools to become living brand representatives,
broadening the marketing reach with depth and personality.

ADAPTING TO CHANGE
David shows how to relish change rather than resist it. He’ll motivate the
audience to see beyond their limitations, break personal boundaries, and
engage more fully in their work. He’ll inspire attendees to adapt to a
changing work environment. Having built a career in the arts and
business over 25 years, David uses his own life as an example of
continual career imagination. By using David’s 10-point list, audiences
will find their “genius” aptitude and use it to make the company stronger.
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Meeting planners will appreciate David’s professional
polish and helpful flexibility. He’s directed dozens of shows
and know just what you need for a successful event.

Participants will enjoy an informative, engaging
presentation that leaves them with practical tools. They’ll
be inspired by David’s passion and relaxed by his humor.

To book David, contact Devie Hagen at Elan Speakers Agency • Devie@ElanSpeakersAgency.com • 763-458-9326

Biography
Engaging an audience with an idea is David’s lifetime passion. He has spoken at General Mills, Mayo
Health System, Boston Scientific, Merrill Lynch, The Hartford, and many other companies. He is on the
faculty of the National Institute for Trial Advocacy, teaching persuasive technique through storytelling to
attorneys and law students nationwide. David has also performed or directed plays at the Guthrie
Theater and Children's Theatre Company, and was awarded a Bush Artist Fellowship for Storytelling.
Several years ago, on the set of a Hartford Life training video in which he was playing a sales agent,
David was asked if he could use theater technique to train real-life agents to project sincerity, passion,
and clarity. His answer was yes. Since that day he has found limitless application for his theater
expertise, from sales personnel through management and senior executive visioning.
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Clients include
The Hartford
Boston Scientific
Merrill Lynch
General Mills
Mayo Health System
ASTD
SHRM
Americana Bank
Minnesota CLE

HealthPartners
Marketing Architects
Humana
The Maccabee Group
Volt Workforce Solutions
Ungaretti & Harris
Sellers Dorsey
Louisiana State University
Law School
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MAKE IT PERSONAL
To book David, contact Devie Hagen at Elan Speakers Agency • Devie@ElanSpeakersAgency.com • 763-458-9326

